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Paper II 

Advertising and Sales Management 

Time: Three Hours] [Maximum Marks 80 

Note Answer all questions. All questions carry equal 
marks. 

F1/Unit-I 

What is the meaning of Advertising ? Explain 
its objectives and scope. 

3794T/OR 
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(2) (3) 

Critically examine legal and social aspect of 

Advertising How will you evaluate an effective 
advertisement and explain problems to come 
on evalution also. 6TE/Unit-I 

2. faTA T74 T Hy fefeyi ehT/Unit-IV 

Write an essay on Advertising media. 4. 

7UTOR 

You are a Post Graduate level guy, so how to 

differentiate among personal 
advertising and sales promotion? 

selling, 

What do you mean by target audience? How 

to determination target audience in 

Advertising? 

37raT/0OR 

to 

31/Unit-I What is personal selling? Explain its 

importance in quick selling. 

36T Unit-V 

Discuss the role of advertising agencies in an 

effective advertising. 5. fas 

3794TOR 
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(4) 

What do you mean by sales force? Explain 

how to be held their recruitment, selection, 

training and evaluation. 

372/4TOR 

"Sales management is the key of a good sales 

promotion." Explain the statement. 
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